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Majority of Sduceen Vote for Reorganization Into HAL ALGER RESIGNS 
Closely Allied Maker-Wholesaler 


Organization 


!W YORK, Oct. 28.—Manufacturing members of the 
Motor and Equipment Association have completed de- 


N* 


tails of organizing the new Motor and Equipment Manufac- 
turers’ Association, following the adoption of by-laws and 
receipt of a charter from the state of Illinois. 


The new association results from 
the re-organizatten of the former 
M. E. A. into separate, but closely 
co-ordinated, manufacturers’ an 
wholesalers’ organizations. The re- 
organization plans were recently 
declared official after a mail poll of 
the M. E. A. membership had shown 
an overwhelming majority in favor 
of the new set-up. 

Under the by-laws of the M. E. 
M. A.—as the new name is abbrevi- 
ated on its official seal—the objects 
of the association will be to foster 
the commercial interests of its 
members as related to the manu- 
facture, sale, service and use of fab- 
ricated and raw materials, compo- 
nent parts, machinery, tools and de- 
vices of all kinds in the automotive, 
aircraft, marine and related indus- 
tries, and to secure the advantages 
to be obtained by friendly i 
eourse "members for 
Own welfare and the advancement 
of the trade interests represented. 

As a program for the first year 
the M. E. M. A. will concentrate on 
hree important activities, which 

ave long held the interest of the 
membership, and will develop a 
fourth activity, which promises to 
be of great importance as an ex- 


ample of intra-association co- 
operation. 

The three important activities 
which are being “carried over” 


from the M. E. A. are the work of 
the Credit Department; continued 
co-operation with the N. A. C, C, 
in sponsoring the accessories, parts, 
tools and shop equipment sections 
Of the National Automobile Shows, 
and participation in the annual 
wholesale trade show. 
The Credit Department represents 
one of the outstanding examples of 
ghly developed co-operation be- 
tween members in the exchange of 
¢eredit and collection experience. It 
been carried on continuously 
or more than twenty-three years 
and has built up a reputation within 


(Continued on Page x» 
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NEW TRANSFORMABLE 
PHAETON ADDED TO 
DUESENBERG LINE 


Indianapolis, Oct. 28.—Duesenberg’s 
| new transformable phacton is a car 
that leans distinctly toward an open 
car that can be closed, rather than 
a closed car that can be made open, 
The convertible mechanism is so 
constructed that it is possible to use 
the car with the top up and have 
the center posts removed, A feature 
Which found favor last year in a 
modified form on Duesenberg designs 
is even more pronounced in this car 
















AS GENERAL MANAGER 


OF DURANT MOTORS 


Lansing, Mich., Oct. 28.—Hal W. 
Alger, treasurer and general manag- 
er of Durant Motors of Michigan, 


has severed his connection with the of the Society of 


corporation, it was admitted today 
at the local factory. 

Alger’s place has not 
filled, and selection of 
to the former general manager 
being held up pending arrival 
W. C. Durant, who is expected at 
the Durant plant by Friday. Future 
plans of Mr. Alger are unknown to 
his former associates. 

Spokesmen at the plant today 
spiked rumors current here to the 
effect that the Lansing factory is 
to be sold to a New York syndicate 
for manufacture of taxicabs. 

It has been stated that a creditors’ 
committee headed by M. T. Simpson, 
Continental Motors, has been or- 
ganized to arrange for further ex- 
tension of credit with a view to 
ultimate reorganization. Refunding 

is eetitually 


yet been 
a Successor 


is 





FARM SITUATION HAMPERS 
CAR MARKETING IN [OWA 


EW YORK, Oct. 28. _With the future of the automobile 


dealer in Iowa largely dependent upon the prosperity 
of the farmer it is heartening to hear from Walter Ferrell, 
secretary and manager of the lowa Automotive Merchants 
Association, that the entire staff of that organization is 
working overtime in an effort to help “dealers to protect 
themselves so that they may remain in business and be 


ready for the jexpected revival 
of next year.” 

The dealer situation at the pres- 
ent time is not exceptionally bright. 
Stocks are low but not abnormally 
low in view of the present lower 
volume. The credit situation is gen- 
erally bad and dealers are finding 
difficulty in raising new capital to 
finance their purchases from the 





(Continued on Page 3) 


Service Parts Shipments 
To Wholesalers Show Gain 


New York, Oct. 28.—Gains regis- 
tered in shipments of service parts 
to wholesalers during September 
Were more than offset by drops in 
other branches of the industry to 
bring the September grand index 
figure of the Motor and Equipment 
Association below that for August. 
According to reports received from 
Member manufacturers the Septem- 
ber grand index figure stood at 67 
per cent. of the January, 1925, base 
as compared with 79 for August and 
89 for September, 1930. 

Service parts shipments to whole- 
Salers jumped up to 138 per cent. 
of the base to come within one 
Point. of the figure for September, 
1930, and to show a gain of eleven 





points over the August figures of 
127. Accessories shipments’ to 
wholesalers remained even with 
those for August, while shipments 
to vehicle manufacturers for orig- 
inal equipment dropped off as did 
shipments of service equipment to 
wholesalers. Reports by divisions: 

Sept., Aug., Sept., 

1931 1931 1930 
Original equipment 


to manufacturers. 54 70 79 
Service parts to 

wholesalers ......138 127 139 
Accessories to whole- 

SOREN 420 satin es) 66 66 16 
Service equipment 

to wholesalers ... 67 80 105 


(January, 1925, equals 100.) 


©————— 


of business toward the middle 


NATION'S BUSES 
TRAVEL BILLION 
MILES ANNUALLY 


New York, Oct. 28.—More than a 
billion miles in a single year is the 
record of the buses of this country 
as revealed by a recent survey cover- 
ing the year 1929, when the actual 
total mileage of buses in this coun- 
try was 2,184,860,000—a truly stag- 
gering total, This figure was released 
by the Pennsylvania Grade Crude 
Oil Association in one of its bulle- 
tins. 

The study also revealed that in 
some sections of the country buses 
are carrying more passengers than 
railroads. In Minesota, for example, 
buses carried more than three times 
as many persons as the railroads. 

This study was made to determine 
not only the importance of the bus 
business in this country, but, as well, 
to ascertain some of the problems of 
lubrication met by these companies. 
They found that proper lubrication 
was considered of utmost impor- 
tance by virtually every bus opera- 
tor and that the bulk of the buses 
in this country employ lubricating 
oils refined from crude oil produced 
in Pennsylvania. 


of | 


| AtS.A.E. Transportation Meeting 


| Preble of S. P. A. Suamnete Rew Executive Plan and 
Discusses Problems of Truck 
And Bus Salesmen 


ASHINGTON, Oct. 98,—Ringing condemnation of ill- 
considered legislation in regulating both the auto- 
motive vehicle and railway traffic was voiced at the opening 
sessions of the ninth annual national transportation meeting 
Automotiv e Engineers. 
ore Millions of dollars worth of auto- 


CREDIT GROUP SEES motive equipment may be ruled off 


the roads at any time through un- 


BETTER AUTOMOTIVE | sis: state tesisiation, declared Pierre 
TRADE FOR 1932) evai x 


eral Motors Truck Company, at the 
afternoon session. Pointing out that 
the tendency to shrink sizes and 





Lansing, Mich., Oct. 28.—The au-| weights of commercial vehicles 
tomotive industry will experience a;through state legislation appears 
better year in 1932 than it has ex-| likely to complicate problems and 
perienced in 1931, Henry H. Hei-|jncrease costs alike for vehicle 
mann, executive manager of the| manufacturers, designing engineers, 





National Association of Credit Men, 
told 300 members of the Lansing 
division at their eleventh annual 
banquet in the Hotel Kerns here. 
“Following the improved condi- 
tions that are bound to occur in 
1932,” Heimann declared, “ me auto 


industry should have an. ¢ 4. : ‘of 
‘ally-good Year i193" "Tanality Of Onpoctinaay 


y for motor 
The credit executive told his! vehicle and railway traffic to bé 
(Continued on Page 2) 


achieved by avoiding or abolishing 


truck operators and shippers, Mr. 
Schon urged the parties involved 
to present a united front to ward 
off this economic menace. 

The railway angle on transporta- 
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WILLYS OVERLAND [teem tvem." ate, ‘Dunn’ stated 
REPORTS GAIN IN 
OCTOBER ORDERS 


Toledo, O., Oct. 28.—Volume of 
orders received for immediate ship- 
ment of cars and trucks for the first 
half of October exceeded by more 
than 50 per cent. orders received 
during the first half of September, 
and were 76 per cent. ahead of the 
first half of last October, H. B. 
Harper, vice-president in charge of 
Willys- Overland sales, stated here. 

“The fact that _Willys-Overland 


(C ontinued on Page 2) 






that under the present system rail- 
roads are being derssed and other 
forms of transportation artificially 
stimulated, thereby creating an 
economically unsound business 
structure which is bound to event- 
ually react against the public 
interest. 

“Economically sound co-ordina- 
tion of traffic will exist only when 
each means of transportation rend- 
ers the service for which it is best 
fitted,” said Mr. Dunn. 

“The present problem is one of an 
oversupply of transportation facili- 
ties. This means idle transportation 
equipment, a scramble for traffic 
among competing agencies inevita- 


(Continued on Page 4) 





Late News Flashes 


New York, Oct. 28.—The American Petroleum Institute 
estimates that the daily average gross crude oil production 
in the United States for the week ended October 24, 1931, 
was 2,381,250 barrels, as compared with 2,437,000 barrels for 
the preceding week, a decrease of 55,750 barrels. 

a * a 

Detroit, Oct. 28.—The Cleveland Hughes Motors Com- 
pany has been appointed Hudson and Essex distributor for 
St. Paul and the surrounding Minnesota and Wisconsin 
territory. W. J. Cleveland has been prominent in the indus- 
try in this section since 1915 and his partner, G. C. Hughes, 
is equally well known to the trade. 

* . 

New York, Oct. 28.—In its current issue Iron Age esti- 
mated steel production at 29 per cent. of capacity, as against 
28 per cent. a week ago. Reports from Pittsburgh tell of 
increased inquiries from the automotive industry and regis- 
ter a decidedly better feeling in the steel business. 

a * % 

New York, Oct. 28.—The Board of Estimate in this city 
postponed for two weeks awarding of bus franchises in 
Manhattan and Queens, The New York Omnibus Corpora- 
tion and the Fifth Avenue Coach Company are leading ap- 
plicants for the franchise. 


x 
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WILLYS OVERLAN 
REPORTS GAIN IN 
OCTOBER ORDERS 


(Continued from Page 1) 


shows such a healthy sales increase 
in a month that is usually marked 
by a seasonal slump, even in normal 
times, is definite proof that the 
buying public will respond to out- 
standing values, Mr. Harper com- 
mented. “Naturally, the Willys Six 
takes a commanding lead in this 
sales increase, although sales of 
other units in the Willys-Overland 
line are satisfactory. 

“There was an upturn in Willys 
Six sales noted immediately after 
this low priced car for the second 
consecutive year won first and sec- 
ond places in the annual Pike’s Peak 
climb in September, and we have 
every reason to anticipate that our 
total sales for this month will far 
surpass last October’s figures and 
also show a splendid increase over 
September business.” 


PLANS TO SUBSTITUTE 
BUSES FOR TROLLEYS 
Binghamton, N, Y., Oct, 28.—Mo- 
tor buses will replace trolley cars in 
Binghamton, Johnson City and 
Endicott, N. Y., not later than May 
1, 1932, according to an announce- 
ment this week by the Triple Cities 
Traction Corporation, which has 
made application to the public 
service commission for permission 
te make the change. 
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NEW AUSTIN MODELS 
EXPECTED AT SHOWS 


Butler, Pa., Oct. 28.—The small 
car held the center of the stage in 


the recent automobile shows at both 
Paris and London, according to R. O. 
Gill, president of the American 
Austin Car Company, who has just 
returned from Europe. In England 
Mr. Gill spent several days at the 
factories of the English Austin Car 
Company, in Birmingham, and he 
visited the Paris show in company 
with Sir Herbert Austin, head of the 
English Company. The development 
of the small car, and of public in- 
terest therein, has been very rapid, 
he said, during the past twelve 
months. The English Austin Com- 
pany has just closed one of its most 
successful years. Its factories, which 
are by far the larget automotive 
unit in England, employ approxi- 
mately 12,500 men. 

Mr. Gill announced that the 
American Austin Car Company will 
exhibit at the New York and 
Chicago shows. It is expected that 
new Austin models will be on view 
at that time. Mr. Gill believes that 
the small car, generally referred to 
in England as the “baby” car, and 
in the United States as the “ban- 
tam,” will attract more attention at 
these shows than ever before owing 
to the present tendency toward 
economy in automitive transporta- 
tion. 


NEW TRUCK’ DEALERSHIP 


New Brunswick, N. J., Oct. 28— 
The National Motors Manufacturing 





CREDIT GROUP SEES 
BETTER AUTOMOTIVE 
TRADE FOR 1932 


(Continued From Page 1) 


Lansing hearers, consisting of most 
of the city’s leading business men, 
that he bases his auto forecast on 
observations made while visiting 
credit organizations and conferring 
with credit authorities in all parts 
of the United States. 

A “general, but nevertheless 
tangible return of confidence,” is 
being evidenced by business men 
throughout the nation, Heiman said. 
He cited the start of a building 
boom in the United States, and de- 
clared that the gradual usage of 
farm surplus crops will bring about 
better prices for the farmer in a 
year or two. With the farmer once 
more on his feet, Heiman pointed 
out, a tremendous source of buying 
power will be released for the auto- 
motive and all other industries. 

Heiman rapped the handling of 
wage problems in anything except 
“a frank and open manner.” 

“Firing a workman out the front 
door, and then re-hiring him at 
the back door two weeks later, is 
bound to undermine the mutual 
confidence between employee and 
employer on which sound business 
rests.” 


Day-Elder motor trucks, buses and 
fire apparatus, announces the ap- 
pointment of Gross Motor Company 


Company of Irvington, builder of as the local Day-Elder dealers. 


Over a long period of years 


Nash dealers have learned 


that the liberal Nash policy 


of “the dealer’s interest 


first” is a sound policy in 


good times and in times of 


stress. Now. many other deal- 


ers are learning how advan- 


tageous that policy, backed 


by a modern, out-perform- 


ing line of cars, really is. 


NASH 
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SPARKS from DETROIT | 


Pop Myers Tips Us Off 








Sd 1" * 
Fisher Gould Extends Scope 

1 * * | 
Evolution of Floating Power 

P * + | 
Muffled Oracles 
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HEODORE MYERS (y-clept Pop), general manager of 

the Indianapolis Speedway, has been in our city calling on 
the factory people to get a line on the possibilities of near- 
stock car entries for the next 500-mile race on the Hoosier 
oval, and also to place entry blanks here and there for those 
who are ambitious to try for racing honors next 
Memorial Day. 

As a result of Pop’s visit, another one of Harry Miller’s 
secrets was unveiled, This one is nothing more or less than 
that the famous Los Angeles engine builder, and one of the 
patron saints of racing, will start two cars in the classic 
which will be of radical design with a capital R—four-wheel 
drive, if you please. 

One of them will carry a sixteen-cylinder power plant 
of 301-inch piston displacement and the other will be an 
eight. It is to be a tryout of the idea and, if it makes good, 
it is the intention of Miller to carry out his experiments still 
further. He intends to convert the eight into a passenger 
car and prove to automobile manufacturers that it is possible 
to use four-wheel drive in automobiles for everyday use. 
As yet he has not let us into the details of the new job, 
promising that for a little later on. 

Miller had a sixteen-cylinder job in the last race, driven 
by Shorty Cantlon, which showed surprising speed. He 
is of the opinion now that his four-wheel-drive sixteen will 


be even faster. 





* ” * 


ESIDES increasing the awards from $50,000 to $75,000 
in this year’s competition, the Fisher Body Craftsman’s 
Guild has expanded the scope of its competition by taking in 
Canada. The success of the American venture has so stirred 
the Dominion that it was but natural that provision should 
be made in this year’s affair for the young Canadians who 
‘aspire to show what they can do in the way of modeling 
miniature coaches. 

Prizes will be given in each of the seven districts in 
Canada to winners in two age divisions, besides numerous 
other awards for excellence in work in paintcraft, trim, 
model work and other fine points of craftsmanship. 

The two winners in each Canadian district will be 
brought to Detroit next August and allowed to enter their 
models in competition with the American district winners 
for the four university scholarships. 

John Stiles, chief commissioner of the Boy Scouts in 
Canada, is honorary president of the guild. R.S. McLaugh- 
lin is president. 





* * ” 


ITH rubber engine mountings so much in the public 

eye at the present time it seems worth while to give 
Fred Zeder, vice-president in charge of engineering of the 
|Chrysler Corporation, an inning, permitting him to tell how 
‘come floating power. 

It wasn’t called that when the experiments were started 
in 1926. The first engine mountings were called the bolted 
type—that is, bolted to the frame. The next step was the 
development of the revolutionary method of bonding, or 
vulcanizing, rubber to steel, which, Zeder says, is so strong 
that one of the bonded or welded rubber engine mountings 
actually will support the weight of a large car. 

Just so you can bring your automobile history up to 
date, let it be recorded that it was not until March, 1930. 
that Zeder and his engineers were satisfied they had found 
| what they wanted. The final answer is found in floating 
power as we know it today. 

x ad * 


T is understood that the oracles of the industry will not use 
the 1931 predictions at show time next January. We 
wont hear: ‘The first quarter will be slow, the second will 
pick up, the last half will be almost normal and next year 
will be our banner season.” Somehow, those predictions did 


not work out, so the tune will ‘be changed ‘toa more con- 
servative pitch, FVIL Sea. ft ae 











Farm Situation Hampers 


Car Marketing in Iowa 


(Continued 


factories. Dealers are greatly dis- 
couraged, according to Mr. Ferrell, 
and the association is pending every 
effort to keep them in the fighi 


until trade does show some im- 
provement. 
The unequal distribution of 


wealth in Iowa is another factor 
which reacts unfavorably to auto- 
mobile sales. Many prospects would 
buy cars now if they were in a fi- 
nancial position to do so, but 
according to Mr. Ferrell, the percen- 
tage of the population in a position 
to purchase cars is very small. 

His statement on the situation in 
Iowa is a follows: 


By WALTER FERRELL 


Secretary-Manager of the Iowa 
Automotive Merchants Association 


We are sorry for the delay in 
answering your letter of October 1 
which arrived in our office one day 
after I had left on a three weeks 
trip over the state in an effort to 
educate our dealers to protect them- 
Selves during the coming six months 
so they may remain in business and 
be ready for the expected revival of 
business toward the middle of 1932. 

No. 1. My personal opinion is that 
the “technical position of the auto- 
mobile retail market at the present 
time” is terrible and about as “low” 
as it can possibly get. Our conclu- 
sions concerning Factory-Dealer 
connection and relationship were 
well set out in June, 1930, by a pe- 
tition from the Automobile Dealers 
of Iowa to the Automobile Manu- 
facturers of the United States. 

Open territory and factory as- 
signed quota programs are the two 
items most responsible for dealers 
not having made a fair return on 
the money and time invested in 
their business. Policies dictated by 
factory management not on the 
ground floor and unfamiliar with 
local conditions have wrecked our 
dealers and broken their spirit just 
as the Federal Reserve Bank man- 
has 


agement in the same way 
wrecked the national and _ state 
banks. 


No. 2. Iowa dealers in 1928 sold 
87,711 automobiles and made money. 
In 1929 they sold 108,341 automo- 
biles and made no money. In 1930 
less automobiles were sold and much 
money actually lost. So far in 1931 
80 per cent. of the Iowa dealers are 
ready to sell their business for less | 
than inventory yalue. Dealers are| 
extremely discouraged with the fu- 





Manufacturers’. Ass’n 
Of M. E. A Wins Approval 


(Continued From Page 1) 


the industry as the leading source 
of credit information available to 
manufacturers of products for 
original equipment or for distribu- 
tion through the wholesale and ex- 
port trade. Work will be carried 
along exactly as in the past and will 
include all of the special features 
such as the credit and sales direc- 
tories, credit discussion groups, field 
investigations and special reports 
and bulletins. 

Participation in the National Au- 
tomobile Shows is the only other 
organized activity of the new asso- | 
ciation’s membership whicn has a 
longer history of consecutive oper- 
ation than the work of the credit 
department. The desire of manu- 
facturers to band together in the 
sanctioning of certain official auto- 
mobile shows was in fact the prin- 
cipal reason for the organization of 
the Motor and Accessory Manufac- 
turers’ Association, a forerunner of | 
the M. E. A. 

The annual wholesale trade show 
is another event which has lorg 
been a fixture in this branch of the 
automotive industry and one which 
shows promise of remaining one of | 
the important activities of the new 
association. The trade show was 
originally one of the features of the 
Automotive Equipment Association, 
which merged with the Motor and 
Accessory Manufacturers Assccia- 
tion to form the M. E. A. 

Combined with this work which 
is being carried over from previous 
association, endeavers the, Motor 
and Equipment Manufacturers’ 











}common problems. 


from Page 1) 


ture and are not in a mental at- 
titude to exert the necessary en- 
thusiasm that any selling organiza- 
tion needs. Less than 15 per cent. 
of them are able to draw a check 
for a car load of automobiles and 
the bankers are frowning upon 
them as desirable customers. 

No. 3. Stocks of both new and 
used cars are not recognized as “de- 
pleted.” The number of each in the 
hands of dealers would not ordinar- 
ily be considered overstock, but they 
are at this time for the rcason that 
purchasers do not have funds avail- 
able to purchase cars actually being 
needed. Therefore an “upturn” will 
not and can not immediately mean 
a “restocking on the part of deal- 
ers.” 

No. 4. Yes. Fewer and stronger 
dealers will have a decided advan- 
tage when an “upturn” actually 
comes. It must be kept in mind, 
however, that some of our best deal- 
ers have lost and quit and many 
of our weaker alley agents are still 
in the picture. 

No. 5. Yes, many of our dealars 
have “retrenched and reorganized 
and are making a reasonable profit 
on a lower volume of business,” in 
so doing they have simply discon- 
tinued allowing factory representa- 
tives to dictate to them and they 
have begun running their ‘business 
as they felt they should have been 
running it all the time. 

No. 6. It has not been “success- 
ful” for the reason that factories 
continue to allow parts and repairs 
to get into the hands of gyp shops 
and service stations, who cheat the 
legitimate dalers and garage men 
out of such business. 

No. 7. Very few “service depart- 
ments of dealerships” have realized 
a “profit during the past year” for} 
reasons associated with No. 6. They 





| must “continue to hold their serv- 


ice trade” when selling conditions 
for the new cars have improved 
or else they will be forced out of 
the business. 

No. 8. We believe the proposed 
“uniform model announcement 
plan” will be of extreme value. 
Dealers have wanted it and it should 
have been in effect long ago. We 
cannot understand why factories 
will not do at the proper time the} 
things which they are forced to do} 
later on. 

No. 9. Neither “price” nor appear- 
ance” nor “performance” alone can | 


‘be a most important factor in clos- 





Association plans to develop the 
more particular interests of its 
membership through the organiza- 
tion of special groups which will 
work together in the solution of 


Manufacturers of shop equipment, 
for example, will have certain things 
which they will want to do co-oper- 
atively, but which are not of inter- | 
est to makers of replacement parts, | 


or of parts for original equipment. | 
As a group sponsored by the M. E. | 
M. A. they will be able to carry | 
along this special work just as far | 
as they care to, providing, of course, | 
that the rights of other members | 
are not encroached upon. Similarly | 
original equipment makers will be | 
able to work out specific group ac- | 
tivities as will manufacturers of ac- 
cessories, service tools, service parts, 
or any other lines of automotive 
products. Certain companies might 
be members of more than one group, 
while other companies might not 
care to participate in the work of 
any group. The point is that under 
the new by-laws it will be possible 
for any group of members, bound 
together by some problem of mutual 
interest, to work together in the 
solution of that problem. 


The M. E. M. A, will continue to} 
serve its membership in the dis- 
semination of trade information, in | 
the study of export markets, and in | 
carrying on all of the miscellaneous | 
and intangible activities expected of 
an organization of its chpracter, size 
and standing. 
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ing car sales, It takes all three of 
them together. 

A small per cent. of our people in 
Iowa Own and control a very large 
per cent. of our wealth. There is 
no depression with the people who 
have the money. The people of Iowa 
need more and betteg automobiles 
and they would buy them if they 
had the money, Our manufacturing 
depends upon our agriculture so we 
are therefore an agricultural state. 
Our farmers are our best spenders 
and they want good material. 

Our farmers are purchasers of all 
other lines of merchandise as well 
as automobiles. In everything they 
buy in a closed market with freight 
costs added and they are forced to 
sell in an open market with freight 
costs deducted. The products for 
sale during the past year have 
brought nothing above the cost of 
production, So long as such a prac- 
tice continues the present so-called 
depression is bound to exist. 

The whole matter can be cured by, 
and never will be cured until, cer- | 
tain special privilege laws which dis- | 
criminate against agriculture being | 
eliminated. Our government pre- 
sumed to be a government of the | 
people, for the people and by the! 
people is actually, as it functions to- 
day, a government of special privi- 
lege for special privilege and by | 
special privilege. Since the vast ma- | 
jority of our people derive their in- 
come from agriculture you can read- 
ily see why the majority of the peo- | 
ple are in a depressed condition. | 


NASH CONSOLIDATING 
DEPTS. IN KENOSHA 


Racine, Wis., Oct. 28.—A consoli- 
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dation of the traffic, purchasing and | 
accounting departments in the gen- | 
eral offices of the Nash Motors! 
Company in Kenosha is under way 

According to the concern’s an-| 
nouncement, the consolidation will 
bring the key workers of these de- 

partments in the Nash plant at 

Racine to Kenosha headquarters to 
continue their departmental duties. 

The announcement states that 

this reorganization is expected to 
greatly increase Nash business effi- 

ciency in both the Racine and! 
Kenosha plants. Those engaged in 
factory production work will not be 
affected by the consolidation, nor 
will the volume of business of the 
Racine Nash plant be diminished in 
any way, it is stated. 


METAL TRADES IN N. E. 
SHOWING IMPROVEMENT 


Springfield, Mass., Oct. 28.—Im- | 
proved conditions for the metal) 
trades industries in New England| 
are in prospect, according to the | 
view of George W. Morrison, sales 
manager of the Springfield branch} 
of the Vanadium Alloys Steel Com- 
pany, which has doubled its ware-| 
house space and increased its me- | 
chanical facilities for handling its| 
products at the Plainfield Street 
establishment. The Boston ware- 
house of the Colonial Steel Com- 
pany, which was acquired by Vana- 
dium two years ago, has been con- 
solidated with the local warehouse, 
which henceforth will serve all parts 
of New England. 

A second story section has been 
built to accommodate the offices, 
and ground floor space has been in- 
creased by widening the building 
and turning the old offices into} 
storage capacity. 


FOOTE-DODGE MERGER 
DROPPED BY COMMITTEE 


New York, Oct. 28.— The New 
York Curb Exchange has received 
notice of the abandonment of the 
proposed merger of Foote Brothers | 
Gear and Machine Company with 
the Dodge Manufacturing Com- 
pany. According to the notice the 
committee appointed to receive de- 
posits of Foote Brothers preferred 
and common stocks in connection 
with the plan had decided it was 
not in the interest of the Foote 
shareholders to proceed with it and 
had voted unanimously to abandon 
the merger. 

The Curb Exchange ruled that | 
contracts made on a when issued 
basis in stocks of the merged com- | 
pany are null and void. 








NEW TRUCK DISTRIBUTOR 

Toronto, Canada, Oct. 28.—R. T. 
Franeis has formed a new company 
to distribute Stewart line of trucks 
under the name of Stewart Trucks 
Montreal, Ltd., 74 Grey Nun St. 
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hanges Line and Sells 16 
Nowe 50 Used and 2 Trucks | 
In First Month of Operation | 


i handising is 
ding example of automobile merc Be 
A* arte i: the record of the J. Grant Hyde pro 
tion Akron O., which, on July 1, —_ red t Te aaker 

‘andling ine of motor cars, cha ! A 
of handling rut a pease or let-up, went out and increased 
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its service business while selling sixteen new cars, two ne 
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To be a popular dealer for a cer- 
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and then to change to a higher 
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ae new list of prospects as well) and adapted iu 
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policies, ote. Tes w'sed bie sales| baker sixes, 45 well as two Stud 
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just e for the city. ice departme sin ats naded treck 
ee bes held his old service order to de jasee pany has taken an- 2 
he foreign | business, the East Market 
business as well as t her building at 370 tt 
service, came that he had built) ot as its truck service headquar 
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15 per cent. increase St. a 
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Oo | ae oon ys nO distributor cae Stour mechanics and a s¢pa- 
ee manager. 
f ie Studebaker passenger cars rate service es te anemia 
on Abren and vicinity and added the ane al Garey as shown a 
-time-a-da. 
distributorship Or = hich | month as well as & three-t Ar 
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sales manager and 
of seven years 
It is} * 


for four years as 
had a total 

ce with this concern. 

to his driving energy 

lity that deliveries of 

two Commanders, 


NeLLS 1,285 CHEVBE Cs 
: Automotive Dstt 
[ts simply the old story, provid- 

ing the right kind of dealer 
with the right kind of merchan- 
dise, then backing it up with the 


right kind of factory policies. 


Why not find out just what 
“America’s Friendliest Factory” 
has to offer you in your terri- 
tory? Studebaker is the bright 
spot in the medium priced car 
field. All the major mechanical 
advantages, all the approved ele- 
ments of modern style, all the 
important performance records, 
all the stability and prestige of a 
79-year old background. 


Write or wire for the full fran- 
chise facts today. The Studebaker 
Corporation of America, South 
Bend, Indiana. 


STUDEBAKER 


AMERICA’S FRIENDLIEST FACTOR) 
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Show Your Stuff at the Shows 


a. is every reason why every manufacturer in the 
automotive industry should this year contribute his 
utmost to making the national shows at New York and 


We need as never before 
to stimulate 


——$_—$___—_ 














Chicago outstanding successes. 
the impetus that will come with successful shows 
» automotive business next spring. 
™ On the two lower floors of the Grand Central Palace and 
the main floor of the Coliseum there will be the usual com- 
plete and comprehensive exhibition by the vehicle manu- 
facturers. These organizations will have much that is new 
and interesting to show us. When the newspapers and 
periodicals announce that a twenty-four cylinder car is being 
shown at the Blank booth, or a rotary engine job at another, 
this contributes to the drawing power of the shows. It 
draws the potential customers into the exhibition halls. 

But the vehicle manufacturers cannot do the whole job 
on their own. They need complete and comprehensive 
exhibits of the newest accessories, parts, materials and other 
things that go to inake the complete car, to help get in the 
crowds. Americans are interested in gadgets. We are a 
gadget-minded nation, if we may so express it. They want 
to see what is the newest thing to make their cars more 
comfortable, more beautiful, more efficient. This year ought 
to see the biggest showing of added somethings that make 
the car satisfactory to the individual. Wake up, you manu- 
facturers of accessories, parts, shop equipment! The national 
shows bring a greater audience to your doors than any other 
single agency. Healers, jobbers, repairmen, go to the shows 
each year to see what they can buy to make their service 
more efficient. Money spent for show space is an investment 
in the best sense of the word. 

And we must not forget that the national shows are the 
greatest trade magnets existing. The shop equipment section 
concentrates the attention of actual buyers of all the devices 
that the service department uses right on your offerings. 
Dealers have concentrated on the service department this 
year of sales depression. They are open to suggestions on 
new shop equipment, and there will be thousands of them at 


both national shows. eo 
Let us all get behind these great exhibitions and make 


them the greatest in history. 


OST business years follow definite patterns. Seasonal 

ebbs and flows take place, which economists and even 
the garden variety of business men have learned to plot and 
expect. This strange year of 1931 has generally refused to 
follow any known pattern. The jocular may say that the 
pattern has been all ebb and no flow, but even that is not 
entirely true. Some industries have enjoyed excellent busi- 
ness. Some individual companies have swum against the 
tide to substantial successes. We do not imagine that Auburn, 
Chevrolet and some of the others will look back on 1931 with 
any regret. But in the main 1931 has refused to follow 
predetermined charts. 

An instance has just come to our attention. Normally, 

the steel industry would have enjoyed an upward trend about 
the middle of the year and this would have flattened out dur- 
ing the fall, preparatory to another upsurge at the beginning 
of the year. The normal uplift at midyear did not arrive. 
In fact, steel production slowly fell off and probably reached 
its low during the past few weeks. Now, however, orders 
and inquiries have begun to come in to the steel mills, par- 
ticularly from automotive plants, and there is a revival of 
hope for an increase in business during this normally flat 
period. 
The truth is that the depression, with its world-wide 
ramifications, has wiped out all patterns and charts. The 
unexpected happens so consistently that all we know is not 
to bank on preconceived ideas. If the steel revival continues 
even on a very modest basis of uplift, it will be a most hopeful 
sign that general rehabilitation is under way. 
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|NEW TRANSFORMABLE |Rail and Mot 


PHAETON ADDED TO 
DUESENBERG LINE 


(Continued From Page 1) 


is that of the “tumble in” of body 
side lines from 2 point about ten 
inches below the belt and extending 
upward. 

The motif of design of this car is 
strictly sports, and the finish has 
been chosen with that in mind. 
Moulding treatment, fenders and 
chassis are in an extremely high 
luster English jet black finish, while 
the bonnet and all body panels are 
in a Patrol cream. All striping has 
been avoided, while in the top a 
cloth treatment has been introduced 
that is unusual. The exterior fabric 
is a tan Haarts cloth, while the ex- 
posed interior side is a black mo- 
hair. This cloth was developed ex- 
clusively for Duesenberg. 

Seats and backs are in a special 
undyed ivory leather imported from 
Germany. To set this off, a specially 
developed cowhide black patent 
leather trim is used. Door panels 
are in this same high-gloss black 
leather, with the risers in ivory trim. 
Floor carpets are deep napped, 
black and edged in ivory. 

The V-type windshield is oper- 
ated by mono-control at the top, 
and unusually large channels are 
provided. All corners of the wind- 
shield are rounded. 

The specially designed trunk, with 
rounded corners, fits in admirably 
with the general lines of the car. 


FARRINGTON ON COAST 

Los Angeles, Oct. 28—T. B. Far- 
rington, until recently manager of 
the factory service division of the 
Goodrich Rubber Company, Akron, 
has arrived in Los Angeles to as- 
sume his new duties as vice-presi- 
dent and general manager of the 
Pacific Goodrich Rubber Company. 


COMING EVENTS 





OCTOBER 
27-29—Washington, D. C. Transportation 
meeting, Society of Automotive En- 
gineers, Hotel Shoreham. 
27-29-—Baltimore, Md. Society of Auto- 
motive Engineers, Baltimore Sec- 
tion, meeting. 
27-29—Washington, D. C. Meeting of 
Washington Section, 8. A. E., in 
conjunction with National Trans- 
portation meeting. 
NOVEMBER 
5-14—London, England. Internationa! Com- 
mercial Motor Transport Exhibition, 


Olympia Hall. 

10-12—Chicago, Ul, American Petroleum 
Institute, annual meeting, Hotel 
Stevens. 

28-Dec. 9—Brussets, Belgium. Autumobile 
Salon. 


29-Dec. 5—New York, N. Y¥. Automobile 
Salon, Hotel Commodore. 
30-Dec. 4—New York City. American So- 
ony ef Mechanical Engineers, an- 
nual meeting. 
DECEMBER 


7-12—Atlantic City, N. J. Motor and 
Equipment Association and National 
Standard Parts Association, Joint 
Trade Show. 

9-11—Atlantic City, N. J. American In- 
stitute of Chemical Engineers, meet- 
ng. 


JANUARY 


9-16—New York City, National Automobile 
Chamber of Commerce, Nationa! 
Automobile Show. 

9-17—Los Angeles. Annua) Automobile 
Show of the Los Angeles Motor Car 
Dealers Association. 

10-13—Chicago. National Whee] and Rim 
Association, annual convention, 
Edgewater Beach Hotel. 

11-14—Detroit, Mich. American Road 
Builders Association, twenty-ninth 
convention and show 

14—New York city. Society of Auto- 

motive Engineers, annual dinner, 
Pennsylvania Hotel. 

16-23—Newark, N. J. Newark Automobile 
Dealers’ Association’s annua) show 

16-23—Buffalo, N Y. Annual automobile 
show of Buffalo Automotive Trade 
Association, Inc., 174th Regimeni 
Armory 


17-23—Cincinnati. Automobile show of 
Cincinnati Automobile Dealers’ As- 
sociation. 

17-23—Milwaukee. Annual Automobile 
Show, Milwaukee Automotive 
Trades, Inc. 

22-30—New York. National Motor Boat 


Show, Grand Central Palace. 
JANUARY 


23-30—Baltimore. Annual Automobile Show. 

23-30-—-Minneapolis, Annuai Automobile 
Show of Minneapolis Automobile 
Trade Association. 

23-30—Pittsburgh. Annua)] automobile show 
of Pittsburgh Automobile Dealers’ 
Association, Motor Square Garden 

25-29—Detroit, Mich, Society of Automo- 
tive Engineers, annual meeting, Bork 
Cadillac Hotel. 

30-Feb. 6—Cleveland. Annua] Automobile 
Show of the Cieveland Automobile 
Manufacturers and Dealers Associa- 
tion, Public Auditorium. 

30-Feb. 6—Chicvgo, UL National Automo- 
bile Chamber of Commerce, Nationa! 
Automobile Show. 

30-Feb. 6—Chicago, Ul. Automobile Solon 
Hotel Drake. 

FEBRUARY 

6-13—St. Paul. Annual Automobile Show 
St. Pau) AutomobijJe Dealers, Inc. 

13-20—Kansas City, Mo. Annua) Auto- 
mobile Show, Kansas City Motor 
Car Dealers’ Association, American 
Royal Building. 

13-20—Los Angeles, Cal. Automobile Salon 

} Hotel Biltmore. , 

22-March 5—San Francisco, Cal. 

bile Saion, Palace Hotel. 


Autome: 











Air Views Before S. A. E. 
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bly resulting in lower rates, and the 
impairment of capital investments. 

“True co-ordination can be se- 
cured only by subjecting all means 
of transportation to similar regula- 
tion. At present the railways are 
subjected to comprehensive and 
drastic regulation both in service 
and rate making, while competing 
carriers are subjected to no such 
regulation. Nor do they pay the full 
cost of their share of highway main- 
tenance. Until there has been a re- 
duction in railway regulation I can- 
not agree that there should be no 
increase in the regulation of other 
means of transportation. What is 
needed in the interest of the public 
welfare is abolition of the wide dif- 
ference between the way national 
and state governments treat the 
railroads and the way they treat 
other means of transportation. 

“This isa plea both for fair treat- 
ment and united effort. There are 
places for both highway and rail- 
way transportation. Working to- 
gether they can provide a better 
transportation service than the 
country has ever known. I have 
long urged railways to use motor 
buses and trucks extensively to re- 
place unprofitable local passenger 
an@ freight train service; to render 
store-door collection and delivery of 
freight, and to extend their passen- 
ger service to points not ‘now 
reached by their—tines. 

“More than eighty steam railways, 
including some of the leading car- 
riers, are now operating motor 
coaches and a slightly smaller num- 
ber are ‘using motor trucks. Buses 
are also being used to replace un- 
remunerative local passenger trains. 
A dozen leading railways are saving 
from $100,000 to $1,000,000 a year by 
using motor coaches to replace the 
passenger trains. Substantial econ- 
omies are also being effected by 
using motor trucks in the handling 
of less-than-carload freight, also 
for store-door pickup and delivery 
service.” 

Summing up, Mr. Dunn said: 

“Prevailing government policies 
should be so changed as to force 
any kind of transportation to pay 
all the costs of rendering it from 
their earnings, and to subject all 
classes of carriers to comparable 
service and rate regulation. Under 
competition on equal terms, each 
class of carrier will then soon be 
left supreme in its natural economic 


field and excluded from _ other 
fields.” 

A. J. Scaife of the White Motor 
Company dissented from Mr. 


Dunn's views, declaring that the 
very fact that 82 per cent. of the 
motor trucks of the country are 
individually owned and _ operated 
renders impractical their regulation 
as common carriers. He also mini- 
mized the difference in taxation be- 
tween bus and truck transporta- 
tion and the railways, pointing out 
that the former pay a substantial 
gasoline tax, ranging as high as 60 
per cent. of their full bill, while 
the railroads pay no tax on their 
fuel. In conclusion Mr. Scaife sug- 
gested that some of the railrodds’ 
troubles with regulation had re- 
sulted as the result of abuses and 
that bus and truck traffic would be 
subject to the same regulation when 
the public welfare indicated its ad- 
visability. 

Advocacy of the full co-operation 
of railroads and other forms of 
transportation was voiced by H. S. 
Fairbanks of the Bureau of Good 
Roads, who pointed out that rail- 
ways do not perform a full service 
of transportation, but must always 
be supplemented by roads both for 
the pick-up and dissemination of 
their traffic. 

F. C. Horner of General Motors 
and F. J. Scarr of the Scarr Trans- 
portation Service also dissented 
from several of the points made by 
Mr. Dunn. Col. Brainerd Taylor 
of the Quartermaster General’s 
Department spoke briefly. 

Pierre Schon, sales engineer of the 
General Motors Truck Company, 
Strongly denounced activities of 
“selfish interests opposed to devel- 
opment and expansion of highway 
transportation” as seen in the pres- 
ent crucial situation of legislation 


These -legislative attac on high- 


way transportation, according to Mr. 


concerning motor trucks and. buses. 


Schon, have already resulted in ree 
duction in the size of vehicles, rea 
duction in weight, higher license 
fees for trucks and buses, and more 
stringent regulation of public and 
contract carriers. Motor coaches 
have not felt the effect of this atti- 
tude, he said, due to the well or« 
ganized state bus associations. Mr, 
Schon said: 

“The very nature of the new laws 
enacted in several of the agricultu- 
ral states show the extent to which 
the opposing interests will go to 
cripple highway transportation. In 
Texas a new law will soon take mil- 
lions of dollars worth of equipment 
off the highways. Similar cam 
paigns were carried on with tre- 
mendous force in Iowa, Nebrsska, 
Wisconsin, Illinois, Indiana, Ala~< 
bama and Georgia. In some single 
states aS many as forty bills were 
presented, all affecting in one way 
or another the future of truck, 


trailer and bus transportation. At- 
(Continued on Page 6) 
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Hote! Fort 
Shelby's Cof- 
fee Shop is 


@ unique res- 
tourant where the service and 
equipment enable you to dine 
leisurely, or, if you wish to 
hurry, you may be served as 
quickly as you please... 
»opular prices... open for 
breakfast, luncheon or dinner. 
@ Hotel Fort Shelby's 900 
units are servidor equipped 
ond paneled —all have pri- 
vate bath. Rooms as low as 
$3.00 per day ... suites $10 


ond upwards. 

Motorists are relieved of their avto- 
mobiles at the door without service 
charge. Write for free road map, and 
copy of “Aglow with Friendliness,” 


our unique and fascinating magazine. 


HOTEL rort 


Shelby. 


E. J. BRADWELL, Monoger 
DETROIT 
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Summary of 1931 Truck 
Legislation 


The f°llowing paper was presented 
at the Tuesday session of the trans- 
portation meeting of the Society of 
Automotive Engineers, at the Hotel 
Shoreham, Washington, D. C. The 
paper is appearing in serial form in 
Automotive Daily News. 


By PIERRE SCHON 


Motors Truck Company, 
Pontiac, Mich. 


The graphic representation of the 


General 


number of trailers permitted in the 
various states shows at the margin 
1, 1% and 2. The 1 means that 
the motor vehicle can draw one 
other trailer, either a four wheeler, 
six wheeler or semi. The 1% indi- 
cates that a motor tractor-semi- 
trailer may draw one other vehicle. 
The 2, of course, indicates that two 
other vehicles, either one semi and 
one other trailer or two single 
trailers, may be hauled behind the 


—__——-~@motor unit. 


NUMBER OF TRAILERS ALLOWED 








Alabama . 1 |Ransas ....¢ oo S 
Arizona ..... 1 |Kentucky ...... «. 
Arkansas 1 |Louisiana 
California 1 |Maine ........- 
Colorado ......... |Maryland ... : 
Connecticut ... 1  |Massachusetts.. 1 
Delaware ...... 142| Michigan 2 
Florida }Minnesota ....» 2 
Georgia . ... |Mississippi .... .. | 
Idaho ... . i14| Missouri Verewes 
Illinois 2 |Montana ....... -. | 
NE ccsccocs & Nebraska ‘ a ees 
Iowa : WUOVEGR aiccesee ef ! 
No. of ¢ 
States 
rE Th « 6 sacwsdpevenegee 19 
oe ere 
1% trailer allowed in ......ccceeeers 5 
OES GEUNWOE ID. oc sc coccccesecose 6 


Motor Vehicle Conference Com- 

PE vichive pe sa secds No recommendation 
National Conference on Street 

and Highway Safety.No recommendation 


Nineteen states have no restric- 
tions on the number of trailers 
which can be hauled. Of the thirty 
states which have restrictions on 
trailers, nineteen permit only one 
trailer, five permit one other vehicle 








Tennessee 
Texas 


New Hampshire. .. |Tennessee ..... «. 
New Jersey ... 1 

New Mexico 1 |Utah 
New York ... 1 |Vermont 
North Carolina. 1%2/Virginia 
North Dakota... 1 |Washington oe 
2 irginia.. . 


Ohio ..... | West 

Oklahoma |Wisconsin ..... 
Oregon . . |Wyoming ...... 1 
|Pennsylvania.... 1'2|Dis. of Columbia 1 
Rhode Island... 2 

South 


Carolina. 
South Dakota.. 1 | 


to be hauled behind a tractor semi- 
trailer and six permit two trailers 
behind a motor vehicle unit. The 
maximum length restrictions on 
combination of vehicles, of course, 
automatically restrict the number 


of trailers in many cases. 

Looking at the combination 
length of vehicles permitted by the 
various states, we find a very wide 
variation. 


COMBINATION LENGTH REGULATIONS 














Alabama pene QE tretisdeacces 45 
SE 6 ven 66 66-0 SOE ni wncennes 50 
Arkansas ........ 85|Kentucky ........ «. 
California ....... 60/Louisiana ........ 85 | 
Colorado ....... § GAMO. ona ees coese 62} 
1 85)Maryland am? ane | 
Connecticut ..... 40 { 40 
Delaware ........ 60|Massachusetts ..{ 60 
ae 45 | 70 
Georgia ...eeceees 45|Michigan ........ 60 
MEE occtccsccces 85|Minnesota ....... 60 | 
BED cadecccce § 40/Mississippi ...... .. 
( 65/Missouri ......... 40 
Indiana 40|Montana ......... 60 
No. ofé 
States 
No regulations in 7 
40 feet in 4 
45 feet in 4 
46 feet in 1 
50 feet in 5 
55 feet in 1 
60 feet in 8 
62 feet in 1 
65 feet in 3 
70 feet in 2 
SE Ts occ pecece sine dened can ae 
Motor Vehicle Conference Com- 
mittee, N. A. C. C..... ae 85 feet 
National Conference on Street 
and Highway Safety... ...--85 feet 


It is of interest to note that in 
Colorado eighty-five feet is per- 
mitted, but on the narrow moun- 


tain roads it is reduced to sixty 
feet. Illinois this year reduced the 
permissible combination length from 
sixty-five feet to forty feet, to be- 
come effective January 1, 1933. In 
Massachusetts, in localities and 
roads designated by the Department 
of Public Works, two single vehicles, 
each thirty-three feet long, plus 
draw-bar length, total seventy feet, 
is legal. The same applies to two 
vehicles, each twenty-eight feet 
long, resulting in a total of sixty 
feet for a truck and a trailer. The 
forty-foot limit applies to a tractor 
and a semi-trailer. Oregon this 
year reduced the combined length 
from sixty-five feet to fifty feet, 
effective in 1933. 

Regardless of the fact that 37 per 
cent. of all states, or 43 per cent. 
of those states having regulations 
in effect allow 85 feet, a compari- 
son with the chart showing the 
number of trailers allowed reveals 
the fact that the 85-foot length 
limit really does not mean very 
much as only four states permit two 
trailers behind a motor truck. New 
Jersey is a good example, with a 
length allowance of 85 feet, yet only 
one trailer is permitted with a single 
permissible vehicle length of 28 
feet, two vehicles coupled together 
with a four-foot draw-bar measure 
approximately 60 feet. A semi- 
trailer in New Jersey is classified 
as a single vehicle, therefore. no 
other trailer can be attached back 
of a semi-trailer. The 85-foot com- 
bination length as allowed in New 
Jersey does not mean anything and 
a 60 or 65-foot legal length limit 
would be adequate. 

Some adverse legislation during 
1931 was brought about in some 
states, where no regulations were in 
otters. F trolling the number of 
trailers, oy ‘a few operators’ taking 
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advantage of the 85-foot length and 
coupling three trailers behind a 
truck, or, as in one case, two 35- 
foot trailers behind a tractor were 
placed in operation, hauling new 
cars over narrow winding highways. 
Such isolated cases of abuse are 
partly responsible for some of the 
drastic reductions in the combina- 
tion vehicle lengths as enacted this 
year. 

A good example showing what 
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{conventional tire. 


TIRES FOUND TO HEAT 
TO POINT JUST BELOW 
BOILING IN NEW TESTS 


Automobile tires, under continu- 
ous runs, generate such tremendous 


heat that in some cases their tem- 
perature is as high as 12 degrees 
below boiling, or 200 degrees Fah- 
renheit. This was revealed in a se- 
ries of test runs just concluded by 
technicians of the Seiberling Rubber 
Company. One tire, after a contin- 
uous run of thirty-five miles at fifty 
miles per hour, registered 200 de- 
grees from an actual thermocouple 
reading. 

Subsequent tests were made with 
air-cooled tires on which a hundred 
or more transverse holes run clear 
through the tread of the tire. As 
the tire is cushioned against the 
road these holes are compressed and 
heat is expelled. As they expand 
they draw in cooling air. These 
tests revealed a temperature differ- 
ence of as much as 36 degrees 
between the air-cooled tire and the 
The tests were 
made under identical conditions, 
with the same air pressures and over 
the same roads. 

Truck tires were found to “run a 
temperature” of as much as 230 de- 
grees, and the experimenters said 
there would be little difficulty in 
frying an egg on the average truck 
tire after a continuous run at a 
reasonablly fair speed. The tests 
conclusively indicated the efficiency 
of the air-cooling method. 

The principal objections to the 
tremendous heat generated by the 
flexing of tires is the damage done 
to the rubber by heat. Heat and 
oxidization are rubber’s greatest 
enemies, and, until a means was 
found recently to dissipate the 
damaging effects of heat, it was 
necessary to limit sharply the 
amount of tread rubber used in a 
tire. Air cooling permits the use 
of larger amounts of tread rubber, 
thereby adding to tire life, prolong- 
ing the anti-skid mileage of tires 
and providing greater cushioning. 
FLORIDA’S GAS TAX 

RECEIPTS UP SHARPLY 

Tallahassee, Fla., Oct. 28.—State 
Comptroller Amos reports’ that 
Florida’s 7-cent tax on gasoline 
brought in $1,151,327.10 during Sep- 
tember, an increase of $56,294.77 
over the previous month. 


What the Standards Bureau 
Is Doing for Business 


The following paper was pre- 
sented at the Wednesday session of 


the national transportation meet- ; 


ing of the Society of Automotive 


Engineers at the Shoreham Hotel, 
Washington, D. C. It will appear 
serially in Automotive Daily News. 


By G. K. BURGESS, 


Director National Bureau of Stand- 
ards, Washington, D. C. 

ITHIN the Department of Com- 

merce are several bureaus hav- 
ing close relationships with busi- 
ness. Among these are the Bureau 
of Census, making surveys of the 
basic facts concerning the economic 
and social condition of the country; 
the Bureau of Foreign and Domestic 
Commerce, concerned with promot- 
ing trade within and across our 
borders; the Patent Office, regis- 
tering inventions, thus affording a 
basis of security for the development 
of new products; the Bureau of 
Standards, occupied with standards, 
research and testing as related to 
physical things, the commodities 
of trade. Or, using business terms, 
the Federal government provides 
business, through these _ several 
bureaus, with a statistical organiza- 
tion, a trade information and pro- 
motion service, a patent office and 
a meéasurement, research and de- 
velopment unit. This last, repre- 
sented by the Bureau of Standards, 
is most closely allied to the manu- 
facturing or production phases of 
business, but, through certain of its 


standardization —aétivities, comes | , 


4 





also in contact with the distribution 
aspects of business. 

It is not necessary to remind this 
audience of the impossibility of 
making any manufactured products 
without the use of measurement, as 
of length, mass, or temperature, and 
often very complex measurements 
are required. The more refined and 
more highly developed is an in- 
dustry, the more exacting become 
the requirements for measurement, 
and as you enter an industry in- 
volving interchangeable parts very 
exactly adjustable to each other, 
such as the automobile industry, the 
continuous contro] by standards ex- 
actly reproducible becomes im- 
perative. When severa] manufac- 
turing plants assemble parts from 
other plants, it is evident there is 
need for a central institution for es- 
tablishing and maintaining the 
standards required, and for dissemi- 
nating certified copies. Such is one 
of the basic functions of the Bureau 
of Standards, established to aid 
trade and industry. Without such 
an organization in control of the 
standards of meaSurement the mod- 
ern automotive industry could not 
exist, 

Similarly, some industries, such as 
the chemical and metallurgical, re- 
quire certain natura] constants to 
be known with great accuracy, in- 
cluding, for example, heats of forma- 
tion, reaction, vaporization, fusion, 
and the like. It can readily be 
shown it is usually more economical 
to have the more important of these 
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Chassis Lubrication 


pre- 
sented at the Wednesday session of 
the national transportation meeting 
of the Society of Automotive Engi- 
neers at the Hotel Shoreham, Wash- 


The following paper was 


The paper is appear- 
in Automotive Daily 


ington, D. C. 
ing serially 
News, 
By A. J. SCAIFE, 
Vice-President 
The White Motor Company 


1l. Is a representative of a large 
motor manufacturer. 

(a) Originally motor vehicle *lu- 
brication involved just two kinds of 
lubricants, liquid oil for the engine 
and control clevises and Albany 
grease for the chassis parts. The 
entire development of motor vehicles 


since those 
traced by complication and exac- 
tions of motor vehicle lubrication, 


due to the combination of greater 
extremes of operating temperature, 
greater speeds and greater pressures, 
not to mention the considerably 
more critical attitude of users with 
respect to smoothness of operation, 
durability of parts and ease of 
maintenance. As in the case of the 
proverbial question of the prece- 
dence of the hen, as opposed to the 
egg, it is impossible to say definitely 
that either the characteristics of lu- 
bricants have governed the methods 
used for lubrication or that the 
lubricating conditions of the parts 
have governed the types of lubri- 
cants developed. 

Originally improved designs and 
the arrangements for lubricating 
them were predicated upon certain 
standard and easily available types 
of lubricant. However, in almost 
every case where any real original- 
ity was shown in mechanical devel- 
opment, the types of lubricants 
originally employed proved inade- 
quate, and so the producers of lu- 
bricants were called upon to develop 
improved lubricants, and these, in 
turn, both required and made pos- 
sible newer and better methods of 
utilization. 

The writer believes that the nat- 
ural trend of this type of develop- 
ment has been the present climactic 


Icondition in respect to automotive 


lubrication in which from seven to 
a dozen separate and distinct types 
of lubricants are required to care 
for the needs of a chassis and its 
engine, and that almost every im- 
portant component part of the vehi- 
cle has had to be specially developed 
to permit these lubricants to do 
their work. It is a far cry from 
the days when we merely packed a 
lot of chassis bearings in grease, 
buttered in a pound or so in the 
gear box and differential and 
dumped a few gallons of oi] into the 
crankcase of the engine. Today each 
engine must have a different type 
of oil, which varies according to 
season and the number of miles 
which the vehicle has run. 

This oil must be filtered, it must 
be fed at a certain pressure, and 
now it must be cooled when the 
engine is hot and warmed when the 
engine is cold. In addition to that, 
an entirely distinct type of oil is 
needed for the electric equipment. 
Some of the accessories must be 
lubricated with grease, a different 
type being required for the water 
pump than used for the distributor. 
Many operators even find it ad- 
vantageous to use a special type of 
lubricant injected with a particular 
kind of auxiliary apparatus for the 
lubrication of valves and top rings 
of the pistons. 

In many cars today a different 
type of special compound is required 
for the transmission, the free-wheel- 
ing device and the differential. Dif- 
ferent lubricants are used for the 
kingpins and steering knuckles than 
are used for the wheel hubs. There 
are special lubricants for universal 
joints, and different types of joints 
require different types of oils. There 
are special lubricants for spring 
shackles and still others for the 
springs themselves. A different form 
of lubrication is used for those 
points which are cared for by wick- 
fed oilers than those that are sup- 
plied by any one of the special types 
of grease guns. Still a different 
type is used to spray the body joints 
to prevent their squeaking. 

Every: one of these lubricants re- 


t 
i 


crude times can be| 


quires special appliances for their 
use, and today no one seems to ene« 
tertain the bright dreams of Fergue- 
son, who designed the Fergus car to 
be lubricated throughout with en- 
gine oil distributed by the sing] 
engine oil pump. The problems o 
chassis lubrication are becoming 
more complicated every day. For 
the development of the Hypoid gea 
a Special lead-base oil had to b 
created to care for its special ree 
quirements, and then, because this 
oil did not prove ideal in some cases 
for certain forms of bearings, modi+ 
fications in mechanical design and 
oil compounds were both necessary, 
Lubricant produc are today ad-« 
vertising the tremendous variety of 


lubricants required to oi] a cones 
ventional] automobile chassis, an 
yet it is doubtful if there are @ 


half-dozen greasing stations in the 
country Which are equipped or proe 
vided with sufficiently experienced 
help to apply these various oils and 
greases correctly to any of the come 
moner makes of chassis. 

‘Certainly the present conditio 
cannot persist, but it is difficult t 
understand how the _itticule 
could have proceeded along any 
other lines. Whether we shall eve 
realize the dreams of Ferguson, of 
whether the Bijur idea can be exe 
panded to automatically supply 
from seven to fourteen different lue 
bricants, is problematical; but I cere 
tainly think that we can Safely pree 
dict that the time will come whe 
it will be absolutely necessary fog 
vehicle designers to settle upon per? 
haps not more than three different 
lubricants to be used for the stands 
ard vehicle, and then to select th 
highest type of available lubrican 
and deliberately design all of 
parts to function efficiently with 
such lubrication. Under present 
conditions it is indeed questionablé 
whether the cost of perfect lubrie 
cation by present means and with 
the present galaxy of fubricante iB 
not greater than that of the maine 
tenance which reslts from the une 
avoidable neglect and misapplicae 
tion which is almost universal today, 

12. Is a metallurgist of a large 
motor vehicle manufacturer. 

a. It is not desirable to use trade 
names, 

b. Certain units, such as steerin 
gears, Water pumps, universal] joints, 
etc., require different types of lubriw 
cants at the present time, and des 
Scriptive terms are used, such as 
heavy fiber grease, special] steering 
gear lubricant, whee] bearing grease, 
Semi-fluid chassis lubricant, graphite 
grease, etc. It is not a question of 
not knowing what we want, but @ 
question of having the lubricant 
manufacturer interpret our descri 
tion of what we want, due to lac 
of understanding the language. 

13. Is an engineer of a large ene 
gine manufacturing company. 

a. The main items with which thé 
motor builder is concerned are cran 
case oils of the proper viscosity and 
flash point and high melting poin 
and non-soluble grease specificae 
tions for water pump grease, af 
considerable trouble is caused by us¢ 
ing ordinary grease in the wate 
pump and putting excessive amoun 
into the pump cooling system dué 
to use of pressure gun. 


(TO BE CONTINUED). 


FULTON REPORTS INCREAS 
DEMAND FOR FROST SHIEL 


Milwaukee, Wis., Oct. 28.—Th 
Fulton Company, here, reports tha 
it is receiving numerous ——— 
orders for Fulton electric sleet an 
frost shields. Dealers are placing 
their orders early, anticipating ah 
unusually great demand for thig 
necessary and popular winter ace 
cessory. They are especially lookin 
forward to a thriving Christm 
business. 

The Fulton Company has devele 
oped a new three-color demonstrae 
tion stand to help the dealers se 
the Fulton electric shields. Th 
display stand, together with othe 
valuable selling helps. is furnishe 
free to all dealers who stock th¢ 


Fulton. Three sizes are availabl6 
and the prices range from $2.56 
to $5. 





Aa 








—— 


Rail and Moto 
Air Views 






















































































tempts were made to bring about 
more drastic regulation against both 
buses and trucks in practically all 
of the forty-four legislatures during 
1931. But co-ordinated efforts on 
the part of both manufacturers, 
sponsorec by the National Automo- 
bile Chamber of Commerce, brought 
defeat to most of this adverse leg- 
islation, Even stronger opposition 
to unfavorable bus and truck laws 
will be offered at future sessior.s.” 

In conclusion, Mr. Schon sug- 
gested that the S. A. E. give serious 
consideration to setting up a stand- 
ard code on maximum limitations of 
sizes and weights of vehicles, taking 
into consideration practical design 
limitations, safe and economical 
Operations, public safety and the 
limitations of pavement and bridge 
structure. 

Interesting discussion of a group 
of problems featured the morning 
session, with T. L. Preble, of the 
S. P. A. Truck Corporation, as the 
principal speaker. 

Establishment of centralized au- 
tomotive control for individual com- 
panies was advocated by Mr. Preble 
who cited reduction of capita] ex- 
penditures, reduction of operating 
expenses and facilitation of execu- 
tive supervision among the advan- 
tages to be gained. 

Such a system, he said, should be 
headed only by an_ automotive 
engineer of wide experience, techni- 
cally proficient, familiar with mod- 
ern automotive equipment and 
practices, and of such a tactful and 
resourceful personality as to inspire 
confidence. This ideal executive 
should be given full responsibility 
and authority, his work beginning 
with a preliminary tour of all units 
of the company and study of its 
special problems. On the comple- 
tion of this preliminary survey, his 
next duty should be to submit a 
codified standard practice for cen- 
tralized automotive contro] and de- 
tailed organization chart. 

Discussing salesmanship, Mr. 
Preble stated that in his belief 
many difficulties were caused by the 
buyer failing to state his transpor- 
tation needs fully and accurately, 
with the other side of the pticure 
shown in the salesman who has but 
a bare knowledge of the funda- 
mentals of highway transportation. 
He cited the case of the superin- 
tendent of a large fleet who recently 
Said: “I don’t want to talk to any 
more salesmen—send me an engi-! 
neer or at least a service man. I 


F 1931 Truck 





operators have to face due to this 
constant juggling of legal limitations 
on sizes of vehicles is evidenced by 
some of the reductions in combina- 


tion lengths enacted by the 1931) 
legislatures. 

1930 1931 
Alabama 85 46 
PE <o5swesnenan 85 45 
Hiinois 65 40 (1933) 
EE. .. <-s<ss ebbemaiets 60 50 
DDEC(0. Jo ceceeace con 75 60 
. .\cvcscgedumesa ae 40 
Bees DaKOCR. ccccssces 85 70 
Pennsylvania ...cseees 85 70 
Texas 65 45 


Uniformity of ‘regulations was 
evidently of no importance, as these 
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Ideal qualifications of both the 
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want to talk to somebody who will 
really contribute to my knowledge of 
motor transportation problems. The 
average salesman shows me a pretty 
catalog, gives me the same old line 
and when he is gone, I find that I 
simply lost a half hour of valuable 
time.” 

“The industry demands salesmen 
that know their business,” said Mr. 
Preble. 

“If a salesman expects to wear 
well with his customers, he must be 
able to dominate his conversations 
through his superior knowledge of 
motor vehicle problems and the 
ability to apply this knowledge to 
his customers’ needs 

“On the other hand, the trans- 
portation executive can make the 
salesman’s lot a happier one by 
being very specific as to his re- 
quirements. 

“Here we come to problem of sell- 
ing just the right unit. This de- 
pends upon getting all of the facts 
straight between buyer and seller 
before purchase. The use of a 
questionnaire is not a ne / idea, but 
insistence on its use wherever de- 
sirable would bring about substan- 
tial economies.” 

In discussing trends in design, 
Mr. Preble strongly advocated that 
design engineers spend more time 
out in the field, contacting custom- 
ers and studying their needs. 

He said: 

“While the engineer. meeting 
many buyers will receive many con- 
tradictory reports, he will also glean 
a number of splendid suggestions. 
Too often the designing engineer 
cloisters himself in his office, de- 
pending upon examinations of com- 
petitors’ specifications and conver- 
sation with his own personnel in- 
stead of personally exposing himself 
to the man who ultimately pays his 
salary, the customer. 

“I believe that such a procedure 
would eventually make it possible 
for the manufacturer to institute 
basic systems of design whcih would 
minimize inventory and manufac- 
turing problems and at the same 
time permit far more flexibility in 
supplying the customers’ needs. 
This makes it possible to eliminate 
models as such and substitute a sys- 
tem of standard units which 
could be assembled into any combi- 
nation within reason.” Establish- 
ment of a super-committee to study 
customers’ needs in design was ad- 
vocated by Mr. Preble. 


Legislation 


feet. Other states, not having any 
regulations prior to 1931 have, in 
some cases, passed most stringent 
regulations; for example, in Indiana, 
a new law goes Into effect on Janu- 
ary 1, 1932, limiting the combina- 
tion length to forty feet. What is 
the answer? If a _ sixty-five-foot 
limit is sufficient for all practical 
purposes, except special permit 
loads, such as poles, timbers and 
structural steel girders, why retain 
a recommendation of eighty-five 
feet in the two codes and leave our 
state legislators without a prac- 





ity of regulations. 





nine states adopted six a tical recommendation to use as a | 
dimensions, ranging from 40 to 70 guide in writing ew laws? 
_- ~ Sa - —_— —- ——- ~“e 
FOUR-WHEEL VEHICLE GROSS WEIGHT RESTRICTIONS 
This chart shows permissible gross weight limits for four-wheel vehicles: 
Alabama . 24,000\Iowa (L-+ 53 1-3) |Nebraska - 28,000/S. Carolina 20,000 
Arizona : 22'000|Kansas 28,000| Nevada . 25,000|/South Dakota. 20,000 | 
Arkansas 22,000|Kentucky 28,000|N. Hampshire. 20,000|Tennessee .... 20,000} 
California . 22,000 | Louisiana . 32,000|New Jersey.... 30,000/Texas (7,000 \ 14,000) 
Colorado ..... 30,00C|Maine 24,000|New Mexico. .(L+ 40) Net’ ? 28,000 
Connecticut .. 32,000! Marvland 25,000|New York . 36,000) Utah : - 26,000 
. Delaware ..... 26,000|Massachusetts. 30,000|N. Carolina... 20,000) Vermont - 20,000 
{ Plorida ....... 16,000/Michigan . 36,000'North Dakota. 20,000/Virginia .... 32,000 
j Georgia - 12,500; Minnesota o SOTO. ccctsoses 24,000;Washington .. 24,000 
Idaho .. 24,009|Mississippi ‘ 6Ton |Oklahoma .... 20,000)/W. Virginia. .‘L4-40) 
{ Iilinois - § 24,000 ( Payload |Oregon ..- (L-+-40) Wisconsin - 24,000 
} (32,000 | Missouri 24,000 Pennsylvania.. 26,000; Wyoming 25,000 
Indiana .. (L+40)'Montana 24,000'Rhode Island. 28,000/Dis. of Col'bia 28,000 
Motor vehicle conference committee, N. A. C. C., 28,000 pounds. 
National Conference on Street and Highway Safety (L--40). 
No. of &———_---— ————__—_—- 
States : rolli rOSS 
12,500 pounds in ;°s | plus 40 formula for controlling gross 
14,000 pounds in, 1 weights as set up in the National 
16,000 pounds in.,.... 1 Code, but in only one state was the 
20,000 pounds in..... 3 f ] : . 
SP Ma csc cacc een ecaene 3 ormula adopted as set up in the 
24,000 pounds in Nianuecaasss dmaeae 9 |Code, this being West Virginia. In 
25,000 pounds in.......... 3 . “ 
SE Ramee Meee tteettceesess ; the other four states, the formula 
A MN Rs oc sana psoas bnananns 6 was either mutilated or partly 
oes — TEratensnacaservereseng adopted only, thereby defeating the 
y 36,000 pounds in.....///°/°": 3 purpose of same, namely, uniform- 
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What the Standards Bureau 
Is Doing for Business 


transportation executive and his 
boss also came in for a share of Mr. 
Preble’s discussion. For the former 
he submitted several suggested ‘lists 
of qualifications, and also suggested 
the need for proper recognition of 
able work in order that the present 


high standard of motor executives 
may be maintained and consoli- 
dated. 

In discussing the “boss” ‘or high- 
er company executive Mr. Preble 
voiced the thought that many of 
these officers do not pay anything 










































constants determined 


equipped, than 
centers 


afflicted with a species of swivel |20d_ seller. 


chair inertia which causes them to 
continually put off looking into 
their automotive problems,” he said, 
“instead of grappling with matters 
and thereby profiting. Their fleet 
operation heads, although they may 
be overflowing with ideas, cannot 
get the ear of the persons who could 
make these ideas effective. Major 
executives should devote a certain 
amount of time to learning just 
what their automotive problems 
are.” 

John A. C. Warner, general man- 
ager of the S. A. E., spoke briefly 
indorsing the general line of Mr 
Preble’s discussion. 

A. B. Pymer, of the Rice Bakery 
Company, supplied an interesting 
five minutes with his discussion of 
the bakers’ problems in securing 
trucks. 

“The baker has to buy trucks in- 
tended for sand, general merchan- 
dise and what-not,” said Mr. Pymer 
“The half ton truck is too light and 
the next size is too heavy, but we 
have to take it just the same. 
have never found a manufacturer 
who was even willing to discuss 
what the bakers need.” 

John A. White, of the Mack Com- 
pany, was a dissenter from the 
theory of centralized control, sug- 
gesting that it concentrated too 
much authority in the hands of one 
executive, who in the, course of 
human nature, was likely to grow 
hide-bound and dictatorial. He sug- 
gested that subordinates should 
have the power of appeal from de- 
cisions of the head of such a system. 

Depression conditions have pro- 
duced new high levels of efficiency, 
according to L. V. Newton, of the 
H. M. Byllesby Company, of Chi- 
cago, who spoke briefly. “We have 
attained new levels in low trans- 
portation costs,” he said, “and we 
are going to find it quite a job to 
hold them as prosperity returns.” 

A. H. Gossard also deprecated the 
idea of central control, stating his 
belief that much of the same ef- 
ficiency could be attained with 
decentralized control. 

A. J. Scaife of the White Com- 
pany contributed to the discussion 
the thought that manufactrrers 
have. not sufficiently analyzed the 
needs of truck users. “Trucks have 
been made too often to fit the ideas 
of the manufacturer instead of the 
needs of the customer,” he said. 

Wisdom of centralized control was 
also questioned by Fred C. Horner ot 
General Motors, past vice-president 
of the S. A. E. He quoted General 
Motors as an example of an effici- 
ently functioning decentralized or- 
ganization. In commenting on Mr. 
Prebel’s idea of establishing a super- | 
committee to study design, Mr.,Hor- 
ner suggested the inclusion of rep-| 
resentative railway officials in| 
charge of motor transportation. He 
also declared that the effectiveness | 
of such a committee would depend 
entirely on its members placing all 
their cards on the table and going 
in for absolutely frank discussion. 

Something of the same reaction to 
the super-committee was also voiced 
by A. F. Coleman of the Standard | 
Oil Company. “The _ super-com- 
mittee will be all right if it shows 
some super-activity,” he said. 

John Orr, of the Equitable Auto- 
mobile Company, discussed the tac- 
tics of salesmen, dividing them into 
high pressure, personality, bull dog 
and sales engineer types, the latter 
being the one to do worth while 
business. 

The thought that good will and 
confidence are of far more value 


in matters of quality standards. 
In this activity, therefore, 


portant role. 


safety and building codes. 


devoted. to these ends. 


experience and contact with busi- 
ness and industry we have devel- 


recall. Perhaps the foremost is 
that the Bureau of Standards is 
not in competition with business or 
industry, and any project submitted 


won’t need his authority to get re- 
sults.” 

David Fenner, of the Mack Com- 
pany, spoke briefly on the relations 
of chasis and body weights in deter- 
mining sales problems. 

F. K. Glynn, of the American 
Telephone and Telegraph Company 
of New York city, a vice-president 
of the society, was in the chair 
during the morning session and E. 8S. 
Pardoe of the Capital Traction 
Company, was chairman of the af- 
ternoon session. 

Last night the engineers inspected 
the Washington Railway and Elec- 
tric Company, R. D. Voshall, super- 
intendent of equipment, acting as 
their host. 

President Hoover will receive the 
convention on the White House 
lawn promptly at 12.30 p. m. today 
(Wednesday) after which they will 
be taken to the National Bureau of 
Standards. 

Technical sessions will be held at 
9.30 a. m., to consider the commer- 
cial application of Diesel engines 
and motor vehicles (by G. A. Green 
of the General Truck Corporation,) 
and the problem of chassis lubrica- 
tion (by J. A. Scaife of the White 
Motor Company). 

At 8 p. m. Dr, G. K. Burgess will 


business.” 


ELECTRIC AUTO-LITE EARNS 


Toledo, Oct. 28—Electric Auto- 
port net profit of $3,741,074, after 
depreciation, interest, Federal taxes, 
etc., for the nine months ended 
September 30, 1931. This is equiva- 
lent, after dividend requirements 
on the 7 per cent, preferred stock, 
to $3.95 a share on 893,363 no par 
shares of common stock, excluding 
33,325 shares held in the treasury. 
In the same period last year the 
company reported profit of $5,456,- 
459, after depreciation and interest, 
but before extraordinary charges, 
profit sharing and Federal taxes. 
Net profit for the quarter ended 
September 30, 1931, amounted to 
$971,209, after charges and Federal 


a Oe : taxes, equal after preferred divi- 
than mere authority-in securing real dends to $1.01 a share on the 
co-operation found an interesting | .9mmon. 


exponent in T. C. Smith, of the 
American Telephone and Telegraph 
Company, in his brief discussion of 
problems of traffic superintendence. 
He said: “It is better for an execu- 
tive to forget his authority and to 
make his approach on a basis of 
confidence and co-operation. He 
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NEW USED CAR SHOWROOMS 
Newark, N. J., Oct. 28.—The Bon- 
nell-Mason Company, distributor of 
Peerless, Pontiac and Auburn cars, 
has leased the garage and showroom 
at 313-315 Central Ave. as headquar- 
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As a result of our thirty years’ 


oped certain practices of procedure, 
some. of which it may be well to 


the 
Bureau of Standards has a very im- 
A similar situation 
exists with respect to standards of 
performance as of machines, and 
standards of practice, illustrated by 
It is evi- 
dent that all of these problems re- 
lating to standards require for their 
solution a great deal of work in the 
laboratory where the basic facts are 
determined, with the result that the 
laboratory research and testing con- 
stitute by far the greater portion of 
the bureau's activity and involving 
a correspondingly large proportion 
of staff, space, equipment and funds 


| 





in a single 
institution, adequately staffed and 
in many scattered 
where oftentimes essential 
facilities are lacking. Again, stand- 
ards of quality have to be set up 
and maintained for the commodi- 
ties of trade, and specifications es- 
tablished defining the characteristic 


like the attention they should to , 
their automotive problems. properties of these com:nodities, to 
“Many higher executives are avoid confusion as between buyer 


Here the government 
itself, as the greatest purchasing 
organization in the country, is di- 
rectly concerned; so that it would 
be wasteful for the government not 
to provide facilities for its own use 
and for co-operation with business 


tell the visiting engineers “what the} 
Bureau of Standards is doing for | 


$3.95 FOR NINE MONTHS | 


| Lite Company and subsidiaries re- | 











(Continued from Page 5) 


to us that can be done elsewhere 
satisfactorily is so routed. Our dif- 
ficulty is not to get business, but 
to select from the projects brought 
to us by business representatives 
only those that seem most pressing 
from the public point of view. We 
are often asked to do so, but the 
bureau is not in a position to aid 
in the development of a patent. As 
to patents developed by members of 
the staff, the policy of the bureau 
has always been that patents de- 
veloped by individuals in public em- 
ploy, using public funds and facili- 
ties, belong to the employer; i. e., 
the public. 

All the co-operative activities of 
the bureau are on a voluntary basis 
and the bureau exercises no police 
powers. The bureau also finds it 
impracticable to “approve” any 
commodities of commerce, nor does 
it rate them as to merit or per- 
formance without the consent of 
the interested parties. The results 
obtained from studies made by the 
bureau should not be used in com- 
petitive advertising, and the bu- 
reau discourages the use of its 
name to support the claims for 
one commodity over those of an- 
other. Much of the work of the 
bureau is planned and carried out 
in direct co-operation with groups 
representing business, industry, en- 
gineering and physical science. It 
is a fact worthy of note that, in 
spite of the depressed condition of 
business during the year just past, 
never were the demands for the serv- 
ices the bureau can render busi- 
ness greater than during this pe- 
riod, both in volume and variety. 


(TO BE CONTINUED) 


YELLOW TRUCK & COACH 
REPORTS 9 MOS. LOSS 


Pontiac, Mich, Oct. 28.—Yellow 
Truck and Coach Manufacturing 
Company reports for nine months 
ended September 30, 1931, consoli- 


dated net loss of $1,893,352 after ex- 
penses, depreciation, etc. This com- 
pares with consolidated net profit 
of $1,053,431 in first nine months of 
1930, equal to $7.02 a share, on 150,- 
000 shares of 7 per cent. preferred 
stock, on which there is an accu- 
mulation of unpaid dividends, and 
after allowing for only regular nine 
months dividend requirements on 
the 7 per cent. preferred stock, 12 
cents a share (par $10) on combined 
2,100,000 shares of class B and com- 
mon stocks. 

For quarter ended September 30, 
1931, consolidated net loss amounted 
to $846,471 after depreciation, etc. 
This compares with net profit of 
$28,110, equal to 19 cents a share, 
on 7 per cent. preferred stock in 
preceding quarter and net loss of 
$384,432 in third quarter oi 1930. 






























| KELLY-SPRINGFIELD HAS 
OPERATING PROFIT 


New York, Oct. 28.—Kelly-Spring- 
|} field Tire Company for the third 
| quarter ending September 30, 1931, 
showed an operating profit of $399,- 
082 before depreciation and other 
charges and net profit. of $214,662 
after these deductions, according to 
a statement issued today by William 
H. Lalley, president. 

“The affairs of the company are 
showing a progressive improvement,” 
Mr. Lalley stated. “We have been 
able to report a net profit for each 
month since May 1 of this year. As 
of September 30 our ratio of current 
assets to current liabilities was 30 to 
1, while as of September 30, 1930, the 
current ratio was 5.3 to 1. Further- 
more, We are free of bank loans, as 
compared with bank loans of $1,500,- 
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| 000 as of September 30, 1930. 
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CHECKER CAB PROFIT 
FOR 9 MONTHS $22,973 


New York, Oct. 28.—Checker Cab 
Manufacturing Corporation reports 
for nine months ended September 
30, 1931, net profit of $22,973 after 
taxes, charges and _ depreciation, 
equivalent to 6 cents a share, on 
375,000 no-par shares of stock. 

This compares with $587,098, or 
$1.56 a share, in the corresponding 
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If It’s Printed in Time 
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Show Issues Soon 


Without any previous announce- 
ment we have already received orders 
for our show issues to be published 
starting January oth. 


You should make provision now 
for a good size appropriation to cover 
both New York and Chicago Shows. 
If you are interested in special posi- 
tions, center spread, rotogravure, etc., 
please get in touch with us now. 
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The value of news depends upon its quick prop- 
agation so that readers may properly evaluate 
it to their advantage. Whether the news is in 
the form of vehicle registrations, the report of 
an engineering meeting, a new machine, or a 
new car model, the speed with which the news 
gets to automotive factory officials, dealers and 
others is the most desirable quality of a news 
medium. 


In that respect Automotive Daily News leads all 
automotive business papers. It also leads in 
volume of news. As a result its reader interest 
is extremely high and coupled with the visibility 
of all advertising copy it has a very high adver- 
tising value. 


Automotive Baily News 


H. A. TARANTOUS, Business Manager, 350 HUDSON ST., N. Y. C. 
DETROIT OFFICE: Gee. M. Slocum, Manager, Fisher Building, Detroit, Mich. 
WESTERN OFFICE: Willard BR. Cotton, Manager, 833 No. Michigan Ave., Chicago, I) 
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TRUCK SALES INCREASED 
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The New Reo 1'2-Ton Speed Wagon 


54.5 New Dealers Find Profitable Volume 
with NEW SPEED WAGON at *625 


Reo trucks are selling! Reo’s newest dealers, along with those who 
have made money with the Reo line for 15 and 20 years, are finding 
that merchants must buy new equipment—and that a truck as out- 
standing as the new Speed Wagon will always command a market! 


Since July Ist, 545 new dealers have joined Reo—and during the 
same period, Reo experienced the most substantial growth in truck 


sales of any volume manufacturer in the industry! 
While truck sales in general were 22.42 per cent below 1930, Reo 
The opportunity to handle the Reo truck line is still open in a num- 


sales for the same period increased 23.24 per cent!* 
ber of communities where the indications of volume and profit are 


Much of this increased volume is accounted for by the dealers who particularly bright. Write us what territory you have in mind and we 
have just recently accepted the Reo Special Truck Franchise. Although will gladly analyze its possibilities and discuss our Special Truck 
for the most part inexperienced in the sale of trucks, they found that Franchise with you in terms of immediate results. 

the new Reo 1'4-ton Speed Wagon at $625 was of such exceptional Reo Trucks and Speed Wagons range from 1%ton to 


4 tons. Prices $625 to $2800, chassis f. o. b. Lansing 


REO MOTOR CAR COMPANY + LANSING: TORONTQ 


appearance and value that volume sales could be made, even in the 
face of intense competition and dire business adversity. 
*Polk Official Registration Figures 


REO MOTOR CAR CO., Lansing, Mich. 





SPECTACULAR VALUES IN 
PASSENGER CARS 


Reo passenger cars, too, afford Dealers 
an exceptional opportunity for year- 
round profits. The quality is extraor- Liha 1141 
dinary—and the prices spectacular. y s 
Flying Clouds Reo-Royales ood 7 hI 
6-21 ...%$ 995 831... $1985 P 
$21... $1195 835 ++. aoe 
2 1565 Osa MALLY 


(7-Pass, Sedan) 
Standard Model Prices—/f. o. b. Lansing 


Please send me at once—either by letter 
or through your representative—details 
of the Reo Special Truck Franchise. 





















Line (s) now handled____ 
My Firm Name 
Address___ 








~ (Street) 


(City) 


ADN 1028 By. 







Four-Cylinder $625, Six-Cylinder $725, Chassis f. o. b. Lansing, Mich. Dual Wheels $22 Extra 





